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A Worldwide Leading Player in the Cable Industry

Energy and
Telecom Cables
and Systems

As a leading player in the high technology business of energy and telecom
cables & systems, the Group has a strong position in higher added value
market segments. It develops, designs, produces, supplies and installs a
wide range of cables addressing the most diverse applications in both the
energy and telecoms sectors.

Competitive
Strengths

Specialising in the development of products and systems designed on the
basis of clients’ specific requirements, Prysmian’s main competitive
strengths include its focus on research and development (over 3,000
granted and filed patents overall), the ability to innovate its products and
production processes, and the use of its own advanced proprietary
technologies.

A Global Presence With its two businesses, Energy Cables and Systems (cables and systems
for underground and submarine power transmission and distribution, for
industrial applications and for the distribution of electricity to residential
and commercial buildings) and Telecom Cables and Systems (optical
cables and fibres and copper cables for video, data and voice
transmission), Prysmian boasts a global presence with subsidiaries in 38
countries, 53 plants in 21 countries, 7 Research and Development centres
in Europe, USA and South America and employs more than 12,000 people
worldwide. This broad and diverse geographical distribution of
manufaturing facilities allows Prysmian to respond more efficiently and
effectively to the needs of local markets and customers.
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Customers and
Projects

Prysmian is a reference player in the industry and partner of the world’s
key operators in the energy and telecommunications industries – utilities,
industrial groups, wholesalers and telecommunications operators – such as:
AKER, Alstom, Bharti, British Telecom, Changchung Railcars, E.On,
Eletropaulo, Endesa, Enel, Foster & Wheeler, France Telecom,
Hagemeyer, Iberdrola, National Grid, Petrobras, Qwest, Rexel,
RTE/EDF, Siemens, Sonepar, STX Marine, Telefonica, Telstra, Terna,
Valeo, Verizon, Vodafone.

In the last few years Prysmian has completed more than 30
submarine power links worldwide, including Basslink in Australia, one of
the longest in the world, the interconnection between continental Italy
and Sardinia, which is currently the deepest, and Neptune in the US.
Prysmian is currently undertaking many significant projects able to further
consolidate its global footprint, such as Transbay in San Francisco, the
record-breaking SA.PE.I. in Italy, Cometa in Spain, the GCCIA between
Saudi Arabia and Bahrain and the Doha Bay submarine powerlink in
Qatar. As for high and extra high voltage projects, the Group has been
involved in the development of the transmission networks in cities such as
Abu Dhabi, New York, London, Paris, Madrid, Singapore, Istanbul, Hong
Kong, Vienna, Buenos Aires, Milan and Rome. In 2008, the Group
secured some of the most important projects worldwide like the expansion
of the energy transmission grid in Qatar, and the development of the high
voltage power system for the 2008 Beijing Olympic Village.

In the last few years Prysmian has significantly enhanced its commitment
to the development of technologically advanced integrated solutions, to be
used in the renewable energy field. Prysmian has been recently awarded
contracts to supply high tech power cables for the Greater Gabbard,
Gunfleet Sands and Thanet offshore wind farms rising off the UK coast.
These offshore wind farms fields are amongst the world’s largest under
construction and will play a significant part in helping meet the UK’s
renewable energy targets.

In the Industrial cable sector, Prysmian has been strengthening its offering
and market position in the Oil&Gas sector. In 2008 it has signed a four-
year frame agreement with Brazil’s Petrobras for the design and supply of
flexible pipes. With regard to the strategic niche of cables for nuclear
power stations, Prysmian provided two new nuclear plants in China with
special cables, outcomes of an exclusive patented technology. Other
interesting initiatives have been recently carried out in the transport
industry: the cabling of the Genesis Cruise Vessel, the largest ocean liner
in the world, and the cabling of the Alstom's high speed special testing
train, that achieved the world’s speed record in 2007.

Product quality and innovation are the hallmarks of Prysmian’s approach
to industries where the products are more standardized, such as low and
medium voltage cables. Fire Resistant and Low Smoke Zero Halogen
(LS0H) cables are Prysmian’s cutting-edge products in the residential and
commercial construction cables market. Significant projects in this sector
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The “Giulio
Verne” vessel

are the cabling of the Burj Dubai tower, the tallest manmade structure in
the world, the cabling of the Wimbledon’s Central Court stadium and
the cabling of Singapore F1 circuit, where the first ever F1 night race has
been run.

In the Telecom business, Prysmian has recently carried out several major
projects in the highly strategic Fibre-To-The-Home market, for example
in the USA, where it has been selected as one of the main partners to
develop the FTTH Infrastructure of Verizon. In the European market, a
number of FTTH systems have been developed in Scandinavia and France
and most recently in Germany, where Prysmian was contracted to provide
a complete fibre network to Schwerte, a town of 50,000 people in the
western region of the country.

To support its submarine activities Prysmian owns and operates the Giulio
Verne, one of just a handful of high capacity cable laying vessels
worldwide. This provides a significant competitive advantage in this
highly specialized area of the cable business.





7

Over a Century of History

From 1879 to
1988: Global
Expansion and
Growth

1879: A few years after the founding of the Pirelli Group, the activities of
Pirelli Cavi e Sistemi start.

1886: A manufacturing facility for the production of submarine telegraph
cables is opened in La Spezia. A telegraph line is installed on the floor of
the Red Sea.

1902: The company’s territorial expansion begins with the construction
of its first overseas plant in Spain. This is followed by the opening of
new production plants in Great Britain (1914), Argentina (1917) and
Brazil (1929).

1925: Pirelli Cavi e Sistemi makes its first foray into America, with the
laying of 5,150 km of trans-Atlantic submarine telegraph cable to
connect Italy with the Americas. This is followed in the ensuing years by
the installation of power cables in New York and Chicago, expansion
into Brazil, the trans-oceanic link between northern Africa and Brazil and
the start of cable production in Canada.

1950: The Italian Ministry of Postal Services commissions Pirelli Cavi e
Sistemi to supply cables for the interurban telephone network and for
televisual communication. The Group is also awarded the contract for the
reinstatement of the submarine telephone line between Italy and Brazil.

1982: The Pirelli group becomes the first company in Italy to produce
optical fibres for telecommunications and data transmission, setting up a
joint venture with the STET group.

From 1988 to
2001: Growth
through Mergers,
Acquisitions and
Take-overs

In order to expand its commercial and industrial operations
internationally, acquire specific know-how, strengthen its global presence
and achieve economies of scale, the company launches a targeted
“campaign of acquisitions”. Pirelli Cavi e Sistemi acquires the power
cable businesses of Siemens AG, BICC and Metal Manufacturers Ltd,
and two NKF factories.

From 2001 to
2004:
Restructuring

Post burst of the “Tech Bubble”, a radical restructuring process is
launched, giving the company a leaner, more efficient and more flexible
organisation.

2005:
Prysmian was
established

Prysmian, indirectly controlled by The Goldman Sachs Group Inc.,
signed an agreement to purchase the Cables and Systems division of
Pirelli & C. S.p.A. Birth of Prysmian Cables & Systems, a name that
alludes to the concepts of light, analysis, brilliance and perfection
associated with the geometric figure, and hence synonymous with
excellence, research and reliability.

2007: the listing on
the Stock Exchange

Prysmian becomes a listed company. The negotiations began on May the
3rd on the Milan Stock Exchange, in the Blue Chip segment.
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Details for business
area

Energy Cables & Systems
Sales to third parties by the Energy Cables and Systems business rose to
Euro 4,608 million in 2008, reporting 4.0% of organic growth. Adjusted
operating income increased by 3.1% to Euro 435 million from Euro 420
million in 2007, with margin on sales of 9.4% up from 9.1%.

Utilities
Sales to third parties in the Utilities business rose to Euro 2,028 million,
reporting organic growth of 12.1%. Growth is attributable to the
positive performance of high voltage underground, submarine cables and
accessories: high-tech, high valued-added sectors in which Prysmian has
confirmed its worldwide leadership. The Group has secured contracts to
build some of the most important underground and submarine
connections in the world, particularly in the Middle East with the Doha
Bay and KAHRAMAA VIII projects. Important business opportunities
have also been seized in the renewable energy sector, with the acquisition
of contracts to build power connections for the world's two largest off-
shore wind farms. In view of the increasingly tough market outlook, the
Group has also focused its commitment to emerging geographical areas,
with interesting opportunities taken up in Russia and the Persian Gulf,
and on smaller projects, particularly network repair and maintenance.
The power transmission business offers attractive growth prospects in
view of the economic support plans enacted by governments worldwide,
involving expected investment in excess of USD 150 billion in energy
infrastructure, of which a sizeable part will be devoted to transmission
networks. Prysmian has moved to take up these opportunities, by
increasing production capacity in the USA and China. The segment of
low and medium voltage cables for power distribution experienced a
slight contraction with sales performance extremely weak in North
America, following the steep construction industry downturn starting
back in 2007; in the last quarter of 2008, the worsening of the economic
crisis produced a major contraction in volumes in Europe as well.
In terms of profitability, adjusted operating income rose to Euro 256
million (12.6% of sales) compared with Euro 208 million (11.0% of
sales) in the prior year.

Trade & Installers
Sales to third parties in the Trade & Installers business amounted to Euro
1,629 million. Given the progressive contraction in demand, caused by
the construction industry crisis, Prysmian reported a 5.0% organic
decrease in sales, with attention focused on efficient management of net
working capital. Market conditions got significantly worse in the fourth
quarter (particularly in Europe), when Prysmian reported an organic
decrease in sales of 11.7%. Prysmian has further increased its exposure to
high value-added products such as LS0H/Afumex fire-resistant cables
and to the demand for cables related to non-residential applications.
Thanks to its products range, Prysmian has developed interesting niche
markets, as the fire-resistant cables for installation in public structures
where safety is crucial; by way of example, the new tennis stadium in
Wimbledon and the new motor racing circuit in Singapore, site of the


