


Disclaimer

This document contains forward-looking statements, specifically in the sections entitled "Significant events after the
reporting period" and "Business outlook", that relate to future events and the operating, economic and financial results of
Prysmian Group. By their nature, forward-looking statements involve risk and uncertainty because they depend on the
occurrence of future events and circumstances. Actual results may differ materially from those reflected in forward-looking

statements due to multiple factors.
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Introduction

Further to Legislative Decree 25/2016, which came into force on 18 March 2016 and has eliminated the
requirement for quarterly reporting, Prysmian Group has prepared the present Quarterly Financial Report at

31 March 2019 on a voluntary basis and in continuity with its past reporting format.

The present Quarterly Financial Report is unaudited.
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SIGNIFICANT EVENTS DURING THE PERIOD
New industrial projects and initiatives

Development of power transmission grid in Washington D.C.

On 6 February 2019, the Group signed an agreement to participate in a project to upgrade the US capital
district's power transmission system. The multi-stage project is worth approximately USD 190 million and is
scheduled to run between 2019 and 2026. The first batch of cables worth USD 13 million is due to be completed
by the end of 2019.

Contract to develop a new submarine cable system in Canada (Fundy Isles)

On 11 February 2019, the Group was awarded a contract worth Euro 17 million by New Brunswick Power
Corporation (NB Power), the largest electric utility in Canada. The so-called Fundy Isles project involves the
development of a new submarine cable link to upgrade the capacity of the existing transmission system in the
Passamaquoddy Region of the Bay of Fundy. The new submarine power cable will connect Deer Island,
Campobello Island and Grand Manan Island to the Canadian province's mainland power grid.

Completion of the project is scheduled for October 2019.

Contract to develop cable system for the first "floating" offshore wind farm in France

On 19 March 2019, the Group signed a letter of award with PGL (Provence Grand Large), part of EDF
Renewables. The project, worth approximately Euro 30 million, involves the development of a "turnkey"
submarine cable system, details of which will be finalised by summer 2019. The project is expected to be

commissioned in 2021.

Finance activities

Mediobanca loan and partial repayment of the Bridge Loan

On 20 February 2019, the Group entered into an agreement with Mediobanca for a Euro 100 million medium-
term loan for 5 years from the date of signing, with a bullet repayment at maturity. In parallel, a partial
repayment of Euro 100 million against the Bridge Loan was instructed on 25 February 2019 and executed on
6 March 2019.

Other significant events

Antitrust Brazil

On 3 January 2019, the Brazilian antitrust authority informed Prysmian Group that the investigations, notified
to the Group in 2011, had been completed and gave it ten working days for the submission of briefs, duly filed
by the Group on 18 January 2019. The general superintendence of the Brazilian antitrust authority
(Administrative Council for Economic Defense — "CADE") published a Technical Note in the Brazilian Federal
Official Gazette on 11 February 2019. The Technical Note set out the conclusions of CADE's investigations

which favoured the imposition of a fine on the Group. The Technical Note contains the recommendation that
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the amount the CADE Tribunal could fine the Group be between 15% and 20% of its turnover in Brazil in 2009.
In any case, this recommendation is not binding for the CADE Tribunal. The Tribunal's decision, which will be
issued at the end of a public hearing, will be provisionally enforceable but can be challenged before the
Brazilian courts.

In view of the circumstances described, the Directors, assisted by their legal advisors, reflected the related

impact in the financial statements at 31 December 2018.

Claims for damages as a result of the European Commission's 2014 decision

Early in April 2019, some of the Group's companies received claims for damages from a number of customers
as a result of the European Commission's April 2014 decision concerning alleged anti-competitive practices.
In view of the circumstances described, the Directors, also assisted by their legal advisors, recognised in the
financial statements at 31 December 2018 what they considered to be an appropriate level of provisions for

risks. Further details can be found in Note 12. Provisions for risks and charges.

Western Link

On 19 February 2019, a problem was detected in the Western Link interconnector, leading to its temporary
switch-off.

In view of this problem, the Group's management recognised a provision of Euro 25 million in the financial
statements at 31 December 2018. This provision was against contractual penalties, accruing over the period
needed for the repair in question, and against costs of producing an additional length of cable for any future
repairs or other needs that might arise.

On 23 March 2019, it was announced that the problem involving the land section of the cable had been
successfully repaired.

On 6 April 2019, a problem was detected putting the Western Link submarine cable out of operation.
Investigations located the problem, occurring during the performance of commissioning tests, in the offshore
section of the cable. In light of this further problem and based on assessments by the technicians, the Board
of Directors decided to recognise an additional provision of Euro 70 million in the financial statements at 31
December 2018. This provision took into account contractual penalties, repair costs and other incidental costs
relating to the problem arising on 6 April, as well as additional repairs that might possibly be necessary in the
foreseeable future.
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CONSOLIDATED FINANCIAL HIGHLIGHTS*

(in millions of Euro)

3 months 3 months 3 months % change 2018 (***)
2019 2018 - 2018 Combined
Combined
)

Sales 2,771 2,734 1,879 1.3% 10,105

broiiti(ass) of equity-ascounted companies 223 178 133 25.3% 635

Adjusted EBITDA @ 231 198 153 16.6% 694

EBITDA @ 220 136 502

Adjusted operating income @ 155 109 467

Operating income 160 57 216

Profit/(loss) before taxes 122 38 104

Net profit/(loss) for the period 89 28 59
(in millions of Euro)

31 March 2019 @ 31 March 2018 Change 31 December

2018 (***)

Net capital employed 5,912 2,909 3,003 5,060

Employee benefit obligations 467 353 114 463

Equity 2,545 1,908 637 2,375

of which attributable to non-controlling interests 188 177 11 188

Net financial debt 2,900 648 2,252 2,222
(in millions of Euro)

3 months 2019 | 3 months 2018 % change 2018

Capital expenditures @ 38 47 -19.1% 285

Employees (at period-end) 29,394 21,285 38.1% 29,159

Earnings/(loss) per share
- basic 0.33 0.13 0.24
- diluted 0.33 0.13 0.24

recurring items and other non-operating income and expense.

D Adjusted EBITDA is defined as EBITDA before income and expense associated with company reorganisation and before non-

@  EBITDA is defined as earnings/(loss) for the period, before the fair value change in metal derivatives and in other fair value items,
amortisation, depreciation, and impairment, finance income and costs, dividends from other companies and taxes.

®  Adjusted operating income is defined as operating income before income and expense associated with company reorganisation,
before non-recurring items and other non-operating income and expense, and before the fair value change in metal derivatives and
in other fair value items.

@ Capital expenditure refers to additions to Property, plant and equipment and Intangible assets, gross of leased assets.

(*) All percentages contained in this report have been calculated with reference to amounts expressed in thousands of Euro.

(**) These figures include General Cable for the period 1 January - 31 March 2018.

(***) The results of General Cable have been consolidated for the period 1 June - 31 December 2018. The previously published

comparative figures have been revised for adjustment of the General Cable purchase price allocation during the ongoing measurement

period due to end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be found in the Explanatory

Notes in Section C. Restatement of comparative figures.
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INTRODUCTION

Following the acquisition of General Cable, since June 2018 the Group has embarked on a reorganisation, as
a result of which it has redesigned its operating segments and therefore its segment reporting to reflect the
new model adopted by the Group.

These changes have caused the operating segments to be redesigned as follows:

e Energy: this segment encompasses the former Energy Products segment as well as the Core Oil&Gas
and DHT businesses included until the third quarter of 2018 in the OIL&GAS segment no longer significant
for the Group.

e Projects: this segment encompasses the former Energy Projects segment, the Submarine Telecom
business, new to the Group following the acquisition of General Cable, and the Offshore Specialties
business (previously known as SURF and included in the OIL&GAS segment now no longer significant for
the Group);

e Telecom: this segment has not undergone any changes as a result of the above reorganisation.

In keeping with the integration process, initiated last year, as from financial year 2019 the Group's results are
being analysed as a whole (with no distinction between the two groups of Prysmian and General Cable). The
figures for the first three months of 2019 are compared respectively with those from the Annual Consolidated
Financial Statements and, in the case of the key performance indicators (Sales and Adjusted EBITDA) with
combined amounts, which include General Cable's results as if consolidated from 1 January 2018.

However, it should be stressed that the combined figures are not to be treated as pro-forma ones, even if they

have been restated by applying Prysmian Group's main accounting principles and policies.
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GROUP PERFORMANCE AND RESULTS

(in millions of Euro)

3 months 3 months | 3 months | % change % 2018
2019 2018 - 2018 | Combined : change **
Combined Conso
@)

Sales 2,771 2,734 1,879 1.3% 47.5% | 10,105
leﬁ Li’ts;_idcchBu':tZﬁ ngr;’;zﬁrezre of net profit/(loss) of 223 178 133 253%  67.7% 635
% of sales 8.0% 6.5% 7.0% 6.3%
Adjusted EBITDA 231 198 153 16.6% 51.0% 694
% of sales 8.3% 7.2% 8.1% 6.9%
EBITDA 220 136 61.8% 502
% of sales 7.9% 7.3% 5.0%
Fair value change in metal derivatives 17 (26) (48)
Fair value stock options Q) 9) (6)
,;zrcé)rrélesftlon, depreciation, impairment and impairment (76) (44) (232)
Operating income 160 57 180.7% 216
% of sales 5.8% 3.1% 2.1%
Net finance income/(costs) (38) (29) (112)
Profit/(loss) before taxes 122 38 221.1% 104
% of sales 4.4% 2.0% 1.0%
Taxes (33) (20) (45)
Net profit/(loss) for the period 89 28 217.9% 59
% of sales 3.2% 1.5% 0.6%
Attributable to: -
Owners of the parent 88 28 59
Non-controlling interests 1 - -

Reconciliation of Operating Income / EBITDA to

Adjusted Operating Income / Adjusted EBITDA
Operating income (A) 160 57 180.7% 216
EBITDA (B) 220 136 61.8% 502
Adjustments: -
Company reorganisation 3 66
of which General Cable integration costs 2 - 49
Non-recurring expenses/(income) - - 94
of which Antitrust - - 94
Other non-operating expenses/(income) 7 14 32
of which General Cable acquisition-related costs - 1 4
of which General Cable integration costs 1 8 31
of which release of General Cable inventory step-up @ - - 16
of which income from YOFC listing - - (36)
Total adjustments (C) 11 17 192
Fair value change in metal derivatives (D) 17) 26 48
Fair value stock options (E) 1 9 6
Assets impairment and impairment reversal (F) - - 5
Adjusted operating income (A+C+D+E+F) 155 109 42.2% 467
Adjusted EBITDA (B+C) 231 153 51.0% 694

(*) These figures include General Cable for the period 1 January - 31 March 2018.

(**) The results of General Cable have been consolidated for the period 1 June - 31 December 2018. The previously published comparative
figures have been revised for adjustment of the General Cable purchase price allocation during the ongoing measurement period due to
end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be found in the Explanatory Notes in Section

C. Restatement of comparative figures.

@ Reflects the higher cost of using finished goods and raw materials measured at General Cable's acquisition-date fair value.
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The Group's Adjusted EBITDA for the first three months of 2019 was up on combined Adjusted EBITDA for
the first three months of 2018.

The Projects segment reported negative organic sales growth in the first quarter of 2019. Excluding the effects
of the Western Link project recorded in the same period of 2018, organic sales growth would still have been
negative due to delays in installation activities for Submarine Power projects, contraction in volumes and prices
in the Offshore Specialties business and lower sales volumes in some High Voltage markets, primarily France
and North America.

Even excluding the effects of the Western Link project recorded in the same period of 2018, segment
profitability was nonetheless lower than in the first quarter of 2018, due to delays in the execution of certain
projects and the mix of projects in progress. The High Voltage business reported significant growth in lower
margin markets. This confirms the Group's important presence in Middle and Far East markets, which continue
to display growing demand for energy infrastructure but also lower profit margins.

The Offshore Specialties business was affected by continued contraction in demand for umbilical cables in

Brazil, Prysmian's main market and home to Petrobras, its prime customer for these products.

The profitability of the Energy segment in the first quarter of 2019 reflected mixed performances within its
different business lines. Within Energy and Infrastructure, the Trade & Installers business was basically stable,
albeit punctuated by certain geographical differences; the Power Distribution business posted a general
recovery in Europe and North America and stability in APAC and LATAM, with an overall improvement in
profitability, despite strong pressure on prices in Europe and a contraction in volumes in the Middle East.

The Overhead Transmission Lines business adversely affected the segment's economic performance due to

a reduction in year-on-year volumes, in line with market expectations.

Industrial & Network Components reported a stable year-on-year performance in the first quarter of 2019,
supported by pronounced geographical and product differentiation.

In particular, while the Oil & Gas and OEM businesses were largely stable, albeit with different trends between
geographical areas and industrial applications, and Downhole Technology products displayed signs of
recovery, the Elevator business posted an upturn in profitability after suffering the previous year from strong
pressures in the Chinese market and from the impact of unfavourable exchange rates on its considerable
exposure to the North American market.

The Automotive business's year-on-year performance reflected a reduction in volumes and continued
pressures on prices of low-margin products; this impact was partially mitigated by the strategy of focusing on
top-end segments and of improving industrial performance.

The Network Components business reported a decline led by High Voltage products, not fully compensated

by the robust performance of medium voltage products.

The Telecom segment performed well, with organic growth in first quarter 2019 sales reflecting the positive
trend already observed last year. This was mainly the product of steady growth in demand for optical fibre and
special cables serving major investment projects. The segment's profitability was partially weakened by the
impact of the results reported by the associate Yangtze Optical Fibre and Cable Joint Stock Limited Company

in China.

12
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In general, the actions to streamline cost structure following the acquisition of General Cable have made a

positive contribution to the improvement in profitability.

The Group's sales for the first quarter of 2019 came to Euro 2,771 million, compared with Euro 2,734 million
on a combined basis in the corresponding period of 2018, posting a positive change of Euro 37 million (+1.3%).

The main components of this change are as follows:

- increase of Euro 52 million (+1.9%) for organic sales growth;
- increase of Euro 30 million (+1.0%) due to favourable exchange rate effects;
- sales price decrease of Euro 45 million (-1.6%) following metal price fluctuations (copper, aluminium

and lead).

The organic growth in sales of +1.9% is analysed between the three operating segments as follows:

Projects -5.3%;
Energy +1.7%;
Telecom +9.8%.

The Group's Adjusted EBITDA (before net expenses for company reorganisation, net non-recurring expenses
and other net non-operating expenses totalling Euro 11 million) came to Euro 231 million, posting an increase
of Euro 33 million on the corresponding 2018 combined figure of Euro 198 million (+16.6%). This increase

includes Euro 9 million for the first-time application of IFRS 16.

EBITDA is stated after Euro 11 million in net expenses for company reorganisation, net non-recurring expenses
and other net non-operating expenses (Euro 17 million in the first quarter of 2018). These adjustments include

Euro 3 million in expenses for reorganising and integrating General Cable.

Amortisation, depreciation and impairment amounted to Euro 76 million in the first quarter of 2019, reporting a
year-on-year increase of Euro 32 million, of which Euro 22 million attributable to the consolidation of General
Cable and Euro 8 million to the adoption of IFRS 16.

The fair value change in metal derivatives was a positive Euro 17 million in the first quarter of 2019, compared

with a negative Euro 26 million in the corresponding period of 2018.

The Group's operating income came to Euro 160 million, compared with Euro 57 million in 2018, therefore
posting an increase of Euro 101 million mainly reflecting the factors described above as well as Euro 43 million

for the favourable change in the fair value of metal derivatives.

Net finance costs amounted to Euro 38 million in the first quarter of 2019, compared with Euro 19 million in the
previous year. The increase is mainly attributable to enlargement of the Group's scope of consolidation, the

effects of financial reporting in hyperinflationary economies and to exchange rate trends.

Taxes came to Euro 33 million, representing an effective tax rate of around 26.5%.
13
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Net profit for the first quarter of 2019 was Euro 89 million, almost all of which attributable to the Group (Euro
88 million), compared with Euro 28 million in the first quarter of 2018, all of which attributable to the Group.

The results of the operating segments are analysed in the following pages on a combined basis, therefore

including the results of General Cable as from 1 January 2018.

14
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REVIEW OF PROJECTS OPERATING SEGMENT

(in millions of Euro)

3 months 2019 3 months i % change 3 months 2018 (**)
2018 - 2018
Combined
@)

Sales 368 389 -5.2% 315 1,636
Adjgsted EBITDA before share of net profit/(loss) of 39 32 22 7% 21 20
equity-accounted companies
% of sales 10.6% 8.2% 6.5% 5.4%
Adjusted EBITDA 39 32 21.6% 21 90
% of sales 10.6% 8.2% 6.5% 5.4%
EBITDA 39 20 (15)
% of sales 10.5% 6.3% -0.9%
Amortisation and depreciation (15) (12) (54)
Adjusted operating income 24 9 36
% of sales 6.3% 2.6% 2.1%
Reconciliation of EBITDA and Adjusted EBITDA
EBITDA (A) 39 20 (15)
Adjustments: -
Company reorganisation - 1 10

of which General Cable integration costs - - 9
Non-recurring expenses/(income): - - 94

of which Antitrust - - 94
Other non-operating expenses/(income) - - 1

of which release of General Cable inventory step-up - - 1
Total adjustments (B) - 1 105
Adjusted EBITDA (A+B) 39 21 90

(*) These figures include General Cable for the period 1 January - 31 March 2018.

(**) The results of General Cable have been consolidated for the period 1 June - 31 December 2018. The previously published comparative
figures have been revised for adjustment of the General Cable purchase price allocation during the ongoing measurement period due to
end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be found in the Explanatory Notes in Section
C. Restatement of comparative figures.

The Projects Operating Segment incorporates the high-tech businesses of High Voltage underground,
Submarine Power, Submarine Telecom, and Offshore Specialties, whose focus is projects and their execution,
as well as product customisation.

The Group engineers, produces and installs high and extra high voltage cables for electricity transmission both
from power stations and within transmission and primary distribution grids. These highly specialised, tech-
driven products include cables insulated with oil or fluid-impregnated paper for voltages up to 1100 kV and
extruded polymer insulated cables for voltages up to 600 kV. These are complemented by laying and post-
laying services, grid monitoring and preventive maintenance services, power line repair and maintenance
services, as well as emergency services, including intervention in the event of damage.

In addition, Prysmian Group engineers, produces and installs "turnkey" submarine cable systems for power

transmission and distribution. The products offered include cables with different types of insulation: cables
insulated with layers of oil or fluid-impregnated paper for AC and DC transmission up to 700 kV; cables
insulated with extruded polymer for AC transmission up to 400 kV and DC transmission up to 600 kV. The

15
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Group uses specific technological solutions for power transmission and distribution in underwater
environments, which satisfy the strictest international standards.

With the acquisition of General Cable, Prysmian Group has entered the Submarine Telecom cables business,
specialised in the production and installation of data transmission cables.

The Offshore Specialties business incorporates a wide range of products for the oil industry, including umbilical
cables, flexible pipes and all electrical, optical and signalling components for oil well management from seabed

to offshore platform.

MARKET OVERVIEW

The Submarine Power cables business has faced a weak market in the first quarter of 2019, carrying on from
the end of last year; however, several tenders are now in progress and at an advanced stage of the tendering
process, with their award expected in 2019. This market is expected to grow over the medium term, especially
the Offshore Wind segment, fostered by the continuous reduction in electricity generation costs.

The Submarine Telecom cables business has performed very well, with the award of a number of major

contracts, production for which started in the first quarter of the year.

The High Voltage Underground business has seen essentially stable demand in Europe, with a mixed
performance between the different countries, while reporting a downturn in North America and the Middle East.
By contrast, demand has stabilised in Southeast Asia, where the Group has won a number of major
interconnection projects. Tendering activities for the major Suedlink and Suedostlink underground HVDC cable
projects in Germany got underway at the end of 2018 and are progressing as expected.

The Offshore Specialties business has seen a continuing decline in prices and in volumes.

FINANCIAL PERFORMANCE
Sales to third parties by the Projects operating segment amounted to Euro 368 million in the first quarter of
2019, compared with the 2018 combined figure of Euro 389 million, posting a negative change of Euro 21
million (-5.2%).
The main components of this change are as follows:

- negative organic sales growth of Euro 21 million (-5.3%);

- decrease of Euro 3 million (-0.6%) for exchange rate fluctuations;

- sales price increase of Euro 3 million (+0.7%) for metal price fluctuations.

Organic sales posted negative growth in the first quarter of 2019. Excluding the effects of the Western Link
project recorded in the same period of 2018, organic sales growth would still have been negative due to delays
in installation activities for Submarine Power projects, contraction in volumes and prices in the Offshore
Specialties business and lower sales volumes in some High Voltage markets, primarily France and North
America.

Even excluding the effects of the Western Link project recorded in the same period of 2018, segment
profitability was nonetheless lower than in the same period of 2018, due to delays in the execution of certain

projects and the mix of projects in progress. The High Voltage business reported significant growth in lower

16
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margin markets. This confirms the Group's important presence in Middle and Far East markets, which continue
to display growing demand for energy infrastructure but also lower profit margins.
The Offshore Specialties business was affected by continued contraction in demand for umbilical cables in

Brazil, Prysmian's main market and home to Petrobras, its prime customer for these products.

The main Submarine projects on which work was performed during the period were: the interconnector
between Norway and Britain (North Sea Link), the interconnector between the Netherlands and Denmark
(CoBRA cable), the interconnection between France and Great Britain (IFA2), the Hainan2 project in China
and the interconnection projects in the Philippines and Bahrain.

Sales in the period were the result of cable manufacturing activities by the Group's industrial facilities (Pikkala
in Finland, Arco Felice in Italy, Drammen in Norway and Nordenhan in Germany) and installation services,

performed with both its own assets and third-party equipment.

The value of the Group's Submarine order book is around Euro 1.3 billion and mainly consists of the following
contracts: the interconnector between Norway and Britain (North Sea Link); the CoBRA cable between the
Netherlands and Denmark; inter-array and export cables for offshore wind platforms (Deutsche Bucht); the
interconnection between France and Great Britain (IFA2); the Hainan2 project in China; the interconnection
projects in the Philippines and Bahrain; the new offshore projects in France; the Capri-Sorrento interconnection
project in Italy; and contracts to supply inter-array cables for the Hornsea2 and Borssele 11l e IV wind farms.

The value of the Group's High Voltage order book is around Euro 400 million.

Adjusted EBITDA recorded in the first quarter of 2019 came to Euro 39 million, up Euro 7 million from Euro 32
million in the same period of 2018; excluding the Euro 20 million in extra costs for the Western Link project
recorded in the first quarter of 2018, Adjusted EBITDA would have been lower than in the corresponding prior
year period, mainly due to delays in work on certain projects and to the mix of projects currently underway.
The results of the High Voltage business were down on the same period last year following completion of a
number of high margin HVDC projects during 2018. The Offshore Specialties business confirmed its negative
trend in the first three months of 2019.

Adjusted EBITDA benefited in the first quarter of 2019 from Euro 1 million for the adoption of IFRS 16.

17
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REVIEW OF ENERGY OPERATING SEGMENT

(in millions of Euro)

3 months | 3 months % 3 months 2018 (**)
2019 2018 (*)- change 2018
Combined

Sales 1,967 1,946 1.1% 1,247 6,975
Adjgsted EBITDA before share of net profit/(loss) of 112 84 32.9% 55 316
equity-accounted companies
% of sales 5.6% 4.3% 4.5% 4.5%
Adjusted EBITDA 112 86 30.4% 57 320
% of sales 5.7% 4.4% 4.6% 4.6%
EBITDA 107 52 249
% of sales 5.4% 4.2% 3.6%
Amortisation and depreciation (44) (21) (126)
Adjusted operating income 68 36 194
% of sales 3.2% 2.5% 2.8%
Reconciliation of EBITDA and Adjusted EBITDA
EBITDA (A) 107 52 249
Adjustments: -
Company reorganisation 3 2 45

of which General Cable integration costs 2 - 30
Non-recurring expenses/(income): - - -
Other non-operating expenses/(income) 2 3 26

of which release of General Cable inventory step-up - - 12
Total adjustments (B) 5 5 71
Adjusted EBITDA (A+B) 112 57 320

(*) These figures include General Cable for the period 1 January - 31 March 2018.
(**) The results of General Cable have been consolidated for the period 1 June - 31 December 2018.

The Energy Operating Segment, incorporating those businesses able to offer a complete and innovative

portfolio to a variety of industries, is organised around the business areas of Energy & Infrastructure

(comprising Trade & Installers, Power Distribution and Overhead Transmission Lines) and Industrial and

Network Components (comprising Oil & Gas, Downhole Technology, Specialties & OEM, Elevators,

Automotive and Network Components).

Sales to third parties by the Energy operating segment amounted to Euro 1,967 million in the first quarter of

2019, compared with the 2018 combined figure of Euro 1,946 million, posting a positive change of Euro 21

million (+1.1%), the main components of which are as follows:

- positive organic sales growth of Euro 34 million (+1.7%), mainly concentrated in North America

which has benefited from integration of General Cable's activities;

- increase of Euro 29 million (+1.5%) linked to positive exchange rate movements;

- sales price decrease of Euro 42 million (-2.1%) for metal price fluctuations.

18
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Adjusted EBITDA for the first quarter of 2019 came to Euro 112 million, up Euro 26 million (+30.4%) from Euro
86 million in the corresponding period of 2018. This increase has been partly generated by cost structure
rationalisation following the acquisition of General Cable and by adoption of IFRS 16 (benefiting the first three
months of 2019 by Euro 6 million).

The following paragraphs describe market trends and financial performance in each of the Energy operating

segment's business areas.

ENERGY & INFRASTRUCTURE

(in millions of Euro)

3 months | 3 months % 3 months 2018
2019 2018 (*) - change 2018 (**) . (**) (**%)
Combined

Sales 1,310 1,269 3.2% 756 4,462

Adjusted EBITDA b_efore share of net profit/(loss) of equity- 69 49 21.3% 30 163
accounted companies

% of sales 5.2% 3.8% 3.9% 3.7%

Adjusted EBITDA 69 50 38.5% 31 166

% of sales 5.2% 3.9% 4.0% 3.7%

Adjusted operating income 39 18 80

% of sales 2.8% 2.0% 1.8%

(*) These figures include General Cable for the period 1 January - 31 March 2018.

(**) The comparative figures reflect a reclassification within the Energy operating segment between the E&I and Industrial businesses for
better allocation of the figures of the Omani subsidiary.

(***) The results of General Cable have been consolidated for the period 1 June - 31 December 2018.

Prysmian produces high and medium voltage cable systems to connect industrial and/or civilian buildings to
primary distribution grids and low voltage cables and systems for power distribution and the wiring of buildings.
All the products offered comply with international standards regarding insulation, fire resistance, smoke
emissions and halogen levels. The low voltage product portfolio includes rigid and flexible cables for
distributing power to and within residential and commercial buildings. The Group concentrates product
development and innovation activities on high performance cables, such as Fire-Resistant and Low Smoke
zero Halogen cables, capable of guaranteeing specific safety standards. The product range has been recently
expanded to satisfy the demand for cables serving infrastructure such as airports, ports and railway stations,

by customers as diverse as international distributors, buying syndicates, installers and wholesalers.

MARKET OVERVIEW

The reference markets have distinct geographical characteristics (despite international product standards)
both in terms of customer and supplier fragmentation and the range of items produced and sold.

The trend in demand experienced by the Trade & Installers business has been stable in most of the European
countries served during the first quarter of 2019, while improving in North America and APAC in line with
market expectations.

As for Power Distribution, the major European countries have seen a generally stagnant trend in energy
consumption in recent years, in turn adversely affecting demand by the main utilities. The latter, operating in

a recessionary economic environment, have either maintained cautious positions given the difficulty of
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forecasting future growth, or else they have concentrated on business restructuring to improve efficiency and
reduce supply-side costs. This situation has exacerbated the market dynamics in terms of price and mix,

leaving an extremely challenging environment almost everywhere.

In 2019, the Power Distribution business has confirmed the signs of recovery in Europe already seen in the
last quarter of 2018, particularly in Germany, the Danube area and North Europe, with the situation remaining

substantially stable in South Europe.
Beyond Europe, demand has expanded in North America and APAC.

The Overhead Transmission Lines business has seen reduced volumes compared with the same period last

year, in line with market expectations.

FINANCIAL PERFORMANCE
Sales to third parties by the Energy & Infrastructure business area amounted to Euro 1,310 million in the first
quarter of 2019, compared with the 2018 combined figure of Euro 1,269 million, posting a positive change of

Euro 41 million (+3.2%), the main components of which are as follows:

- positive organic sales growth of Euro 44 million (+3.4%);
- positive change of Euro 16 million (+1.3%) for exchange rate fluctuations;

- sales price decrease of Euro 19 million (-1.5%) for metal price fluctuations.

Prysmian Group has carried on its strategy for the Trade & Installers business of focusing on relationships with
top international customers and of developing tactical actions to avoid losing sales opportunities, by
differentiating its offer in the various markets and by increasing its market share in specific geographical areas.
This has led to a complex commercial strategy, not only focused where possible on improving the sales mix,

but also aimed at regaining market share while seeking to optimise sales margins.

The Group's first-quarter sales volumes proved steady year-on-year, reflecting stability in Europe and growth

in North America.

Compared with the same period last year, the Power Distribution business posted a general recovery in Europe
and North America and stability in APAC, with an improvement in profitability, despite strong pressure on prices

in Europe and a contraction in volumes in the Middle East.

The Overhead Transmission Lines business adversely affected the E&I business's economic performance due

to reduced year-on-year volumes, in line with market expectations.

Even the results of the Omani subsidiary, suffering from conditions on the local market, were below the year

before.

Given the factors described above, Adjusted EBITDA for the first quarter of 2019 came to Euro 69 million,
compared with Euro 50 million in the corresponding period last year, reflecting an increase of Euro 19 million

part of which due to adoption of IFRS 16 (benefiting the first three months of 2019 by Euro 4 million).
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INDUSTRIAL & NETWORK COMPONENTS

(in millions of Euro)

3 months 3 months % change 3 months 2018 (**)
2019 2018 (*) - 2018 (**) (***)
Combined

Sales 599 609 -1.6% 456 2,277

Adjust_ed EBITDA before share of net profit/(loss) a1 35 15.6% o5 155
of equity-accounted companies

% of sales 6.8% 5.9% 5.7% 6.8%

Adjusted EBITDA 41 36 14.1% 26 156

% of sales 6.9% 6.0% 5.9% 6.8%

Adjusted operating income 28 18 118

% of sales 4.4% 3.8% 5.2%

(*) These figures include General Cable for the period 1 January - 31 March 2018.

(**) The comparative figures reflect a reclassification within the Energy operating segment between the E&I and Industrial businesses for
better allocation of the figures of the Omani subsidiary

(***) The results of General Cable have been consolidated for the period 1 June - 31 December 2018.

The extensive range of cables developed specially for certain industries is characterised by the highly specific
nature of the solutions offered. In the transport market, Prysmian cables are used in the construction of ships
and trains, and in the automotive and aerospace industries; in the infrastructure market, the principal
applications for its cables are found in railways, docks and airports. The product range also includes cables
for the mining industry, for elevators and for applications in the renewable energy field (solar and wind power),

cables for military use and for nuclear power stations, able to withstand the highest radiation environments.

Prysmian also offers a wide range of products for the petrochemicals sector able to serve every onshore and
offshore need, including the design and supply of systems for power transmission and data communication
from offshore platforms and/or floating hydrocarbon storage vessels to the well-heads; flexible offshore pipes
for hydrocarbon transport; Downhole Technology (DHT) solutions, which include steel tubing encased cables
to control and power monitoring systems inside extraction wells both offshore and onshore.

The range of products for the petrochemicals industry also includes low and medium voltage power cables,
and instrumentation and control cables. The onshore product range is able to support applications in all three

segments of the petrochemical production chain: Upstream, Midstream and Downstream.

Lastly, the Group produces accessories and network components, as well as sophisticated control systems;
for example, joints and terminations for low, medium, high and extra high voltage cables and submarine
systems to connect cables with one another and/or connect them with other network devices, suitable for
industrial, construction and infrastructure applications and for use within power transmission and distribution

networks.

MARKET OVERVIEW

Trends in Industrial cable markets display considerable inconsistencies within the various business lines and
between the different geographical areas. In fact, while some market segments have shown growing demand,

like certain OEM sectors (such as Mining and Wind), others have been stable, like Infrastructure and Defence,
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and others have seen volumes decline in specific countries due to delays in investment projects in areas of
national interest, like Railways.

Automotive demand has shown initial signs of slowing in North America.

0&G demand shows a slight year-on-year decline in Europe, a minor improvement in North America and
regression in APAC mainly due to project phasing. Offshore activities have continued to report a low level of
demand, putting pressure not only on the major Asian shipyards (in Singapore and Korea) but also on EPC
contractors. The drilling sector has revived, largely driven by the North American market, while the MRO

(Maintenance, Repair and Overhaul) segment has remained stable.

The Downhole Technology business is displaying further signs of growth in turnover associated with Shale Oil
& Shale Gas production in North America and, in the Middle East, with onshore investments in Saudi Arabia,

like for the ESP (Electro Submersible Pump) business, especially in North America and the Middle East.
The Elevator market has recorded growth in North America and APAC, while remaining largely stable in EMEA.

The Automotive market has displayed initial signs of volume contraction in the North American market, while
remaining still stable in Europe, LATAM and APAC.

Despite strong growth in the market for electric cars and good performance in the premium market, the latter
region has reported a sharp downturn at the mid and low end of the market. The tendency for cable

manufacturers to intercept the market upstream has continued.

Volumes on the network components market have been largely in line with the previous year.

FINANCIAL PERFORMANCE
Sales to third parties by the Industrial & Network Components business area amounted to Euro 599 million in
the first quarter of 2019, compared with the 2018 combined figure of Euro 609 million, recording a negative

change of Euro 10 million (-1.6%), the main components of which are as follows:

- negative organic sales growth of Euro 10 million (-1.6%);
- positive change of Euro 12 million (+1.9%) for exchange rate fluctuations;

- sales price decrease of Euro 12 million (-1.9%) for metal price fluctuations.

The industrial applications market recorded a stable performance in the first quarter of 2019 compared with

the same period of 2018, supported by the necessary differentiation by geographies and applications.

In the Oil & Gas business, demand for onshore projects remained at the same level as the year before. The

business's overall margins remained largely stable despite a drop in higher-margin MRO and offshore volumes.

The Downhole Technology business saw signs of improving demand primarily linked to growth in production
of Shale Oil & Shale Gas in North America.
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In the OEM market, the Group recorded growth in North America and South America, a downturn in Oceania
and stability in Europe. As for the different applications, the market's main drivers compared with the same
period last year were the Mining, Wind and Rolling Stock businesses, while the Cranes and Railway

businesses were both weaker and Infrastructure was stable.

Having been affected in 2018 by growing price pressure on the Chinese market and negative exchange rate
effects due to its high exposure to the North American market, the Elevator business recorded a positive trend
in volumes in both markets in the first quarter of 2019. The EMEA market continued to be stable, in line with

the corresponding prior year period.

The Automotive business reported a year-on-year downturn in North American volumes with a consequent
impact on profitability, partly offset by the strategy of focusing on top-end segments and by better industrial
performance. There was continued pressure on the price on low value-added products, which mounted in

Southeast Asia.

The Network Components business area reported a decline, led by High Voltage products, while continued

growth in the range of products up to 150kV failed to make up fully for a contraction in EHV volumes.

Given the factors described above, Adjusted EBITDA for the first quarter of 2019 came to Euro 41 million, up
from Euro 36 million in the corresponding period last year, reflecting an increase of Euro 5 million, part of which
due to adoption of IFRS 16 (benefiting the first three months of 2019 by Euro 2 million).

OTHER

(in millions of Euro)

3 months 3 months 3 months 2018 (**)

2019 2018 (*) - 2018
Combined

Sales 58 68 35 236
Adjusted EBITDA before share of net profit/(loss) of equity- 2 ) ) @)
accounted companies
Adjusted EBITDA 2 - - )
Adjusted operating income 1 - 4)

(*) These figures include General Cable for the period 1 January - 31 March 2018.
(**) The results of General Cable have been consolidated for the period 1 June - 31 December 2018.

This business area encompasses occasional sales by Prysmian Group operating units of intermediate goods,
raw materials or other products forming part of the production process. These sales are normally linked to local

business situations, do not generate high margins and can vary in size from period to period.
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REVIEW OF TELECOM OPERATING SEGMENT

(in millions of Euro)

3 months 3 months i % change | 3 months 2018 (**)
2019 2018 (*) - 2018
Combined
Sales 436 399 9.1% 317 1,494
Adjusted EBITDA b_efore share of net profit/(loss) of equity- 72 62 16.5% 57 229
accounted companies
% of sales 16.6% 15.5% 17.7% 15.4%
Adjusted EBITDA 80 80 -0.6% 75 284
% of sales 18.4% 20.1% 23.5% 19.0%
EBITDA 79 73 306
% of sales 18.1% 23.1% 20.5%
Amortisation and depreciation a7) (11) 47)
Adjusted operating income 63 64 237
% of sales 14.3% 19.7% 15.9%
Reconciliation of EBITDA and Adjusted EBITDA
EBITDA (A) 79 73 306
Adjustments: -
Company reorganisation 1 - 8
of which General Cable integration costs - - 7
Non-recurring expenses/(income): - - -
of which Antitrust - - -
Other non-operating expenses/(income) - 2 (30)
of which release of General Cable inventory step-up - - 3
of which income from YOFC listing - (36)
Total adjustments (B) 1 2 (22)
Adjusted EBITDA (A+B) 80 75 284

(*) These figures include General Cable for the period 1 January - 31 March 2018.
(**) The results of General Cable have been consolidated for the period 1 June - 31 December 2018.

As partner to leading telecom operators worldwide, Prysmian Group produces and manufactures a wide range
of cable systems and connectivity products used in telecommunication networks. The product portfolio includes

optical fibre, optical cables, connectivity components and accessories and copper cables.

Optical fibre

Prysmian Group is one of the leading manufacturers of the core component of every type of optical cable:
optical fibre. The Group is in the unique position of being able to use all existing manufacturing processes
within its plants: MCVD (Modified Chemical Vapour Deposition), OVD (Outside Vapour Deposition), VAD
(Vapour Axial Deposition) and PCVD (Plasma-activated Chemical Vapour Deposition). The result is an
optimised product range for different applications. With centres of excellence in Battipaglia (Italy), Eindhoven
(the Netherlands) and Douvrin (France), and 5 production sites around the world, Prysmian Group offers a
wide range of optical fibres, such as single-mode, multimode and specialty fibres, designed and manufactured

to cater to the broadest possible spectrum of customer applications.
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Optical cables

Optical fibres are employed in the production of standard optical cables or those specially designed for
challenging or inaccessible environments. Optical cables, constructed using just a single fibre or up to as many
as 1,728 fibres, can be pulled (or blown) into ducts, buried directly underground or suspended on overhead
devices such as telegraph poles or electricity pylons. Cables are also installed in road and rail tunnels, gas
and sewerage networks and inside various buildings where they must satisfy specific fire-resistant
requirements. Prysmian Group operates in the telecommunications market with a wide range of cable solutions
and systems that respond to the demand for wider bandwidth by major network operators and service
providers. The product portfolio covers every area of the industry, including long-distance and urban systems,
and solutions such as optical ground wire (OPGW), Rapier (easy break-out), Siroccoxs (fibres and cables for
blown installation), Flextube® (extremely flexible easy-to-handle cables for indoor or outdoor installations),

Airbag (dielectric direct buried cable) and many more.

Connectivity

Whether deployed in outdoor or indoor applications, Prysmian Group's OAsys connectivity solutions are
designed for versatility, covering all cable management needs whatever the network type. These include aerial
and underground installations, as well as cabling in central offices (or exchanges) or customer premises.
Prysmian Group has been designing, developing and making cable and fibre management products for more
than two decades and is at the forefront of designing next-generation products specifically for Fibre-To-The-
Home (FTTH) networks.

FTTXx

Increasing bandwidth requirements, by both business and residential customers, are having a profound effect
upon the level of performance required of optical networks, which in turn demands high standards of fibre
management. Optimal fibre management in every section of the network is increasingly a matter of priority in
order to minimise power loss and overcome the problems caused by ever greater space limitations. The
Group has developed the suite of xsNet products for "last mile" access networks, which is also very suited to
optical fibre deployment in sparsely populated rural areas. Most of the cables used in FTTX/FTTH systems
feature Prysmian's bend-insensitive BendBrightxs optical fibre, which has been specially developed for this

application.

FTTA (Fibre-To-The-Antenna)

xsMobile, which offers Fibre-To-The-Antenna (FTTA) solutions, is an extensive passive portfolio which enables
mobile operators to upgrade their networks quickly and easily. Incorporating Prysmian's experience in Fibre-
to-the-Home (FTTH) and its unique fibre innovations, xsMobile provides different product solutions for three
applications: antenna towers, roof-top antennas and Distributed Antenna Systems (DAS) for small cell
deployment. The technology offers three access types for outdoor and indoor FTTA deployment, as well as

backhaul solutions, incorporating the latest fibre technologies.
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Copper cables

Prysmian Group also produces a wide range of copper cables for underground and overhead cabling solutions
and for both residential and commercial buildings. The product portfolio comprises cables of different capacity,
including broadband xDSL cables and those designed for high transmission, low interference and

electromagnetic compatibility.

Multimedia Solutions

The Group also produces cable solutions serving communication needs in infrastructure, industry and
transport, for a diverse range of applications: cables for television and film studios, cables for rail networks
such as underground cables for long-distance telecommunications, light-signalling cables and cables for track

switching devices, as well as cables for mobile telecommunications antennae and for data centres.

MARKET OVERVIEW

The global optical fibre cables market has expanded in the first three months of 2019 compared with the
previous year. Demand has remained stable in fast-developing markets (China and APAC) which alone
accounted for more than 50% of the market. Optical fibre cable consumption has continued to expand in North
America, and in Europe thanks to plans under the Digital Agenda for Europe 2025. The latter envisages the
provision of three levels of minimum service depending on the type of user. In fact, government offices and
entities like schools and hospitals will benefit from a bandwidth of at least 1 Gb/s. Likewise, the entire
residential population will be connected with 100 Mb/s, while all urban areas and transport corridors should
have broadband mobile coverage with 5G technology. In Europe, the network architectures used vary
according to decisions made by each individual country.

FTTH networks are the preference in France, Spain, Portugal and the Nordics, while G.Fast is the norm in
Germany and Britain; although these systems use the last metres of the existing copper network, massive
volumes of optical cables are nonetheless required to upgrade the distribution networks. In other places like
Italy, the two technologies coexist.

Partly thanks to political stabilisation, Brazil has seen the major telecom carriers resume investments in both
copper and optical fibre cables.

North America has continued to see a big increase in data consumption by all sectors of society. As a result,
the major market players - AT&T and Verizon to name just a few - are investing in fibre network infrastructure.
For instance, Verizon has announced that it is upgrading its network architecture around a next-generation
fibre platform with the aim of increasing 4G coverage and laying the foundations for the subsequent
development of 5G and IoT (Internet of Things) technology. There has been growing demand for

interconnections between data centres.

In conclusion, the growing demand for data on both fixed and mobile networks is leading to a progressive

convergence between the two and to a consequent increase in fibre infrastructure investments.

The copper cable market is slowing due to the maturity of the products concerned. The decline in this market
has been increasingly evident in the first three months of 2019, with high demand for internet access causing

major operators to opt to renew their networks using optical fibre, rather than perform maintenance or upgrade
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work on existing networks. It is still worth remaining in this segment since the gradual decommissioning of
assets by competitor cable manufacturers nonetheless offers attractive opportunities.

The MMS cable market has reported timid global growth, driven by Asia and, in the case of the optical cables
segment, by China. Growth in demand is being fuelled by requests for ever greater bandwidth capacity in
professional and office environments and data centres. Interestingly, this trend applies to both new buildings
and projects to renovate existing ones. An important contribution to this growth is coming from industrial
applications (Industry 4.0) that require new highly specialised products. Another important source of growth is

HDTYV cables used for the broadcast of digital content such as sports events or other events of media interest.

FINANCIAL PERFORMANCE
Sales to third parties by the Telecom operating segment amounted to Euro 436 million in the first three months
of 2019, compared with the combined figure of Euro 399 million in the same period of 2018.
The main components of the change of Euro 37 million (+9.1%) are as follows:
- negative change of Euro 6 million (-1.5%) in sales prices for metal price fluctuations;
- organic sales growth of Euro 39 million (+9.8%), mainly thanks to further volume growth for optical fibre
cables;

- positive change of Euro 4 million (+0.8%) for exchange rate fluctuations.

The organic growth in 2019 three-month sales reflects the positive trend already observed last year and was
mainly the product of steady growth in demand for optical fibre and special cables serving major investment
projects.

Volume trends in Europe have been positive and price levels stable. The Group has won important contracts
with leading operators in Europe for the construction of backhaul links and FTTH connections. The network
development plan in rural areas is progressing in the Netherlands, while a national plan is being implemented
by Swisscom in Switzerland. In France the "Trés Haut Débit" broadband roll-out project is going ahead at full
speed. In addition, British Telecom has announced a new FTTH project to connect 3 million "premises" in 8
cities by 2020.

In North America, the development of new ultra-broadband networks is generating a steady increase in
domestic demand from which Prysmian is benefiting. As part of a massive multi-year investment program by
Verizon, one of the major US incumbents, Prysmian has signed a three-year agreement to supply optical fibre
cables. Australia has reported a slowing of demand compared with the same period last year. At the same
time, the Group has announced it will increase the production capacity of its North American plants to support
this growth.

Brazil and Argentina have seen increased investments by the major telecom carriers in both copper and optical
fibre cables.

Lastly, copper cables have continued their steady decline due to the retirement of traditional networks in favour

of next-generation ones.
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The high value-added business of optical connectivity accessories has performed well, thanks to the
development of new FTTx networks (for last mile broadband access) in Europe, particularly in France and

Britain.

Growth in the Multimedia Solutions business mainly reflects increased volumes on the North American market,
primarily related to the acquisition of General Cable, and on the European market for copper data transmission
cables, also observed, albeit to a lesser extent, in South America. This result has been achieved thanks to the
business's ability to satisfy growing demand with a high level of responsiveness and service. An approach that,

along with its strong customer orientation, has been appreciated as one of the Group's main strengths.

The return on investments in optical fibre cost reduction and the relocation of some cable manufacturing

sources to Eastern Europe have also made a substantial contribution to the segment's overall results.

Adjusted EBITDA for the first three months of 2019 came to Euro 80 million, in line with the corresponding
period of 2018. The negative results reported by the associate Yangtze Optical Fibre and Cable Joint Stock
Limited Company in China and the positive effect on the first three months of 2018 of reversing the impairment
against a receivable owed by a Brazilian customer were offset by the Group's positive results achieved through
organic growth, and by the adoption of IFRS 16 (producing Euro 2 million in positive effects in the first three
months of 2019).
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GROUP STATEMENT OF FINANCIAL POSITION

RECLASSIFIED STATEMENT OF FINANCIAL POSITION

(in millions of Euro)

31 March 2019 31 March 2018 Change | 31 December 20%(;

*

Net fixed assets 5,264 2,615 2,649 5,079
Net working capital 1,333 587 746 658
Provisions and net deferred taxes (685) (293) (392) (677)
Net capital employed 5,912 2,909 3,003 5,060
Employee benefit obligations 467 353 114 463
Total equity 2,545 1,908 637 2,375
of which attributable to non-controlling interests 188 177 11 188
Net financial debt 2,900 648 2,252 2,222
Total equity and sources of funds 5,912 2,909 3,003 5,060

(*) The previously published comparative figures have been revised for adjustment of the General Cable purchase price allocation during

the ongoing measurement period due to end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be

found in the Explanatory Notes in Section C. Restatement of comparative figures.

NET FIXED ASSETS

(in millions of Euro)

31 March 2019 31 March 2018 Change | 31 December 2018

)

Property, plant and equipment 2,774 1,646 1,128 2,629

Intangible assets 2,154 720 1,434 2,140

Equity-accounted investments 313 236 77 294
Other investments at fair value through other

comprehensive income 13 13 ) 13

Assets held for sale 10 - 10 3

Net fixed assets 5,264 2,615 2,649 5,079

(*) The previously published comparative figures have been revised for adjustment of the General Cable purchase price allocation during

the ongoing measurement period due to end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be

found in the Explanatory Notes in Section C. Restatement of comparative figures.

At 31 March 2019, net fixed assets amounted to Euro 5,264 million, compared with Euro 5,079 million at 31

December 2018, posting an increase of Euro 185 million mainly due to the combined effect of the following

factors:

- Euro 37 million in net capital expenditure on property, plant and equipment and intangible assets;

- Euro 76 million in depreciation and amortisation charges for the period;

- Euro 147 million in increases in property, plant and equipment following adoption of IFRS 16;

- Euro 57 million in positive currency translation differences affecting property, plant and equipment and

intangible assets;

- Euro 19 million for the net increase in equity-accounted investments, mainly comprising Euro 8 million for

the share of net profit/(loss) of equity-accounted companies, less Euro 1 million in dividend payments

plus Euro 12 million in positive currency translation differences.
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NET WORKING CAPITAL

The following table analyses the main components of net working capital:

(in millions of Euro)

31 March 2019 31 March 2018 Change 31 December 20%5;
Inventories 1,717 1,114 603 1,511
Trade receivables 1,886 1,223 663 1,635
Trade payables (2,102) (1,605) (497) (2,132)
Other receivables/(payables) 174) (128) (46) (341)
Net operating working capital 1,327 604 723 673
Derivatives 6 a7 23 (15)
Net working capital 1,333 587 746 658

(*) The previously published comparative figures have been revised for adjustment of the General Cable purchase price allocation during
the ongoing measurement period due to end on 6 June 2019, as provided for by IFRS 3 - Business Combinations. More details can be

found in the Explanatory Notes in Section C. Restatement of comparative figures.

Net working capital of Euro 1,333 million at 31 March 2019 was Euro 746 million higher than the corresponding
figure of Euro 587 million at 31 March 2018. Net operating working capital amounted to Euro 1,327 million
(12.0% of annualised sales) at 31 March 2019, an increase of Euro 723 million from Euro 604 million (8.0% of

sales) at 31 March 2018, reflecting the following factors:

- enlargement of scope of consolidation following General Cable acquisition;

- an increase in working capital employed in multi-year Submarine projects, reflecting their stage of completion
relative to their respective contractual deadlines, as partially offset by new provisions for the Western Link
contract;

- an increase in working capital due to a higher level of inventories of finished goods, semi-finished products
and raw materials in view of expected growth in second-quarter volumes;

- an inc